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51%
27%

21%

3,000 T V  s P o T s  a  y e a r

c o m m u n i c a T i o n c o m m u n i c a T i o n

700 P r e s s  r e l e a s e s  a  y e a r

12,000 b i l l b o a r d  a P P e a r a n c e s  a  y e a r

500 a d V e r T i s e m e n T s  a  y e a r

r e c o G n i T i o n *

W i l l i n G n e s s  T o  b u y *

s y m P aT h y *

* average of all shoe brands analysed: recognition 39.6%, sympathy 13.4%,  

 Willingness to buy 9.7% (source: www.brigitte-ka.de)

as the fi rst ever German shoe brand, Tamaris achieved 3rd place out of the 12,000 brands analysed 

in the category of brand growth. only the apple iPhone and the lG brand were ranked higher.

                       

       Ta m a r i s  r a n K e d  i n  3 r d  P l a c e

12,000 b r a n d s  a n a ly s e d

                                      T h r o u G h  s e l e c T e d  m e d i a  c o V e r a G e . h i G h l i G h T s  a n d  s u c c e s s e s 

                                o f  T h e  Ta m a r i s  b r a n d .

   s T r o n G  T h e 

  i m aG e

The renowned brigitte communication 

analysis by Gruner + Jahr researches 

brand recognition, brand sympathy and 

willingness to buy a particular brand. in 

2010, Tamaris achieved optimal results 

in over 5,000 interviews with women in 

the 14 – 70 target age group.

as of June 2011
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Wo rT m a n n

+

T h e  P a r T n e r s h i P  s y s T e m :

b u s i n e s s 

W i T h  a  P l a n

as an exceptional brand with an exceptional concept, 

we're always on the lookout for exceptional partners. 

Partners who want to grow with us and stand by us 

in our next steps. What is special about the Tamaris 

partnership system is the truly excellent link between 

global and local expertise. This synergy is the foundation 

of a concept which for years has been the fastest growing 

of its kind in the shoe retail sector. so if you can offer 

enterpreneurial qualities, a customer-focused service 

mentality and an enthusiasm for the footwear industry, 

then we should get to know each other. Whether it's in 

berlin, stockholm, moscow, dubai or wherever women 

love to buy shoes.

T h e  P a r T n e r s h i P  s y s T e m T h e  P a r T n e r s h i P  s y s T e m

Optimal synergy between retailer and manufacturer: the Wortmann vertical concept

G lo b a l  e X P e rT i s e

Wo rT m a n n

lo c a l  e X P e rT i s e

r e Ta i l e r s

180 Ta m a r i s  s T o r e s  W o r l d W i d e

433 P a r T n e r s h i P s  W o r l d W i d e

253 s h o P - i n - s h o P s  W o r l d W i d e

                       collection
                                                    sourcing
                   logistics

staff management
site-specifi c arrangements

     Proximity to customers
flexibility

local marketing+
Ta m a r i s  Pa rT n e r s h i P  s ys T e m

                       collection
                                                    sourcing
                      logistics                               marketing

                innovative shop fi tting concept

     Proximity to customers

flexibility
local marketing

staff management
site-specifi c arrangements

                              marketing

                 innovative shop fi tting concept

as of June 2011
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              T r u s T  o u r  s u c c e s s  – 

                        b e c o m e  a  P a r T  o f  i T .
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WORTMANN KG Internationale Schuhproduktionen
Klingenbergstraße 1-3 . d-32758 detmold . Tel.: +49 (0) 52 31.605 00 . fax: +49 (0) 52 31.605 236

www.tamaris.de


